


THE GREATEST HELPER OR THE HEAVIEST BURDEN

YOUR HABIT

Hi. I am your Habit.

I am your constant companion.

[ am your greatest helper or your heaviest burden.

I will push you onward or drag you down to failure.

[ am completely at your command.

Half the things you do, you might just as well turn over
to me, and [ will be able to do them quickly and correctly.

I am easily managed; you must merely be firm with me.

Show me exactly how you want something done, and after a
few lessons I will do it automatically.

I am the servant of all great men.

And, alas, of all failures, as well.

Those who are great, [ have made great.

Those who are failures, I have made failures.

[ am not a machine, though I work with all the precision
of a machine. Plus, the intelligence of a man.

You may run me for profit, or run me for ruin; it makes no
difference to me.

Take me, train me, be firm with me and I will put the world
at your feet.

Be easy with me, and I will destroy you.

Who am I?

I am HABIT!

-Author Unknown
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QUICK START CHECKLIST
1" #

$ # 1

1. Complete Application Process & Set follow-up 24hrs

2. Schedule Your Grand Opening

3. Complete Domain Name Process (Optional)

4, Complete RTA Application & Agreement for Identification
(Attach passport photo)

5. Order Business Cards (free at www.vistaprints.com)
6. Complete List of 100 Names (give to your sponsor)
7. Complete Phone Training (See Corporate and team schedule )

8. Personally Sponsor 3 RTA’s

9. Attend RTA Certification Training

10.  Sign up with Freedom Team Apex &Voice-Tel 800-308-9670

(Go to:wildabelk@sbcglobal.net, type in your name and email please request new rep packet.)

% 1 I %#1 1 NW#E% 1 H IV H $
% H# 1
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TO BUILD A TEAM

Belief

Action (Practice Drill & Rehearse - P.D.R.)
C.C.M.P. (Clear Concise Mental Picture)
Systems

Pure Mind and Heart

Tracking (checks and balances)

Vision

Pushing-up People (recognition)
Communication

Somebody Winning, It Needs To Be You!
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FREEDOM TEAM APEX WINNING SYSTEM

Peak Interest/Excite (emotion then logic)

By the way, travel, have fun and make money (don’t overwhelm)
Email - Always set date, day and time (ask, back it up, confirm)
Sizzle call
3-way call — follow up within 24-48 hours

Conference call — Power call

1

2

3

4

5. One-on-One
6 Hand-off — Success Magazine

7 Training Calls

8 Your YTB Website and Freedom Team Apex Website
9 Opportunity Meeting and Travel Parties

10. Certification

11.  Red Carpet Travel Training

12. Convention

13. Repeat Process
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FREEDOM TEAM APEX SUCCESS FOR A RTA

1. Become a RTA NOW!

2. Attend weekly meetings/trainings (as many as possible) at the Freedom Center
twice a week - Mondays 6:30pm — 8:30pm, Saturdays 9:00am — 11:00am

3. Participate in Freedom Team Apex Sunday weekly conference call (see team website)

4. Sign-up for voice-tel (see team website) (must be on voice-tel for team communication
and to receive team recognition)

5. Log into Team Website (www.freedomteamapex.com), scroll down & read the cover
page and select following tabs

a. Back Office tab (use basic YTB site)
b. How to Win Big tab (Travel Party)
¢. 1%24-48 Hours tab (credentials)
d. How to Invite tab (income)
e. Recruiting tab (security)
f. Winning Mindset tab (read everyday)
g. Flash Update (Team Announcements & Updates)
6. Log into your back office using instructions on the Back Office tab on Team Website

7. Schedule and attend certification (CRTA) within 7 days/asap in back office

8. Turn in Stack the Deck Top 25 Power List of names to your Power Team [ eader within 48
hours for qualification, in order to build your business & earn some income (the list is the gas
to make your car run)

9. Set 3 field kitchen table (KT) appointments within 24 hrs, must be qualified, follow-up
appointment with prospect within 24-48 hours, if they don’t join on the first appointment

10.  Set-up Travel Party day/date within 3 days and turn in schedule sheet
11. Communicate with Power Team Leader & Freedom Team Apex Leader via voice-tel

12. Don’t try to recruit, bring people to opp meeting and or let Power Team Leader recruit
them. Don’t destroy your business before you start

13. Attend Red Carpet Travel within 14 days and meet CEOs of the company
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14. Freedom Team Apex Easy Steps to Success

a. Follow FTA Ten to Win System
b. Get qualified and build first team
c. Get to your Power Team
d. Get your 1* $1,000 bonus (6 RTA in your Power Team)
e. Get to Coach’s Corner (30 RTAs in your Power Team)
f. Get your 1 $10,000 bonus ( 100 RTAs in your Power Team)
g. Teach others how to follow the steps
15. Learn basic fundamentals

16. Be coachable, duplicable and transferable
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6-WEEK GAME PLAN FOR NEW RTA’S

)

Making appointments
Mastering presentations and get qualified

N —

) =

1. Learn to do carry backs (follow-up) “Success From Home Magazine”
2. Learn to use website, back office and compute rates (booking Engine)
3. Master presentation and become a Power Team Leader
4. Write applications RTA agreement and IMR agreement

)+
1. Fine tune and mental preparation
2. learn how to overcome objection

)

Teach how to motivate and sell the dream
Second interview

N —

) .

1. Develop through the field training process
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FREEDOM TEAM APEX
FLOW OF COMMUNICATION

RTA sponsor new recruit » New recruit becomes a training RTA »Receives field
training by a Power Team Leader/Freedom Trainer of Freedom Team Apex Mentor Program ———»
Builds Team 3-6 travel stores within 7 days ———»Gets qualifed, becomes Power Team Leader and

gets paid » gains knowledge from PTL/FT-FTAMP , Qualifies for FTA Mentor Program

— » Repeat freedom trainer process

- . . . | 0o = *+ |/
/ + 1 2

New RTA

\ 4

\ 4

Recruit

Freedom Trainer
Power Team

A

Freedom Team
Leader
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Your First 24 Hours as a Referring Travel Agent
How to Capitalize on the Marketing Plan

Making a Commitment

" BIG
# They made a decision

and commitment to get it done.

$
TODAY % b -
( #)
* )
By doing this you are deciding that:
. +
DECIDE TO CHANGE YOUR FUTURE AND
“COMMIT” TO BEING THE BEST AT WHAT YOU DO!
Viral Marketing or Referral Marketing
— LAl + *

*

_ ww #

Step 1: Make a list of 20 people you know and plug into the system to sign up 3 direct to you.
(Week 1)

- / 0 1 % 234
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Step 2: After you reached your first team of 6, then Sign up 1 more direct to you to start your
Power Team All of the calculations below are based on the Power team bonus of $1000.00 for every 6
reps and the $50.00 per each rep when they sign up. These figures do not include the $10,000 bonus
for every 100 reps, the 50% match from your personal enrolled reps and other overrides and
residual commissions you will receive.

. 3 0 1 % 23
3 (Month 1)

. 1 05 1 1 7You earn $1450.00
(Month 2)

. 05 1 087 % $6350.00
(Month 3)

. 08 05 08 1 937 %
$17,050.00 (Month 4)

. 93 05 93 1 0:17%
$53,150.00 (Month 5)

. 0:1 05 0:1 1 80 7%
$157,450.00 (Month 6)

. 80 05 80 1 03987 %

$474,350.00 (Month 7)

1 1 < =
To Succeed you MUST Make the list of 20 people and plug into the system. $

8 "<« />=

Setting Aside Time

% * W/?" /> >

$

%/ ?" !
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>/ B

% ( %

Getting Help

#
% A />A/"
$
% * ? <>C ( ( (
% ! %
1 +
% 0 e
$ /7" $=>%
+ L B ]
+
Basic Fundamentals
%
2
i "WHY"
_ )-73) JWHY™

)-73)
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Write down and review )3 -%)

= /
)5 -%)
) s -%) )3 -%)
. * ) ) )
( ) ) ) “I will be debt FREE”
* %
)s -%) - )3 -%)
)5 -%) ( )s -%)
= D3 - %E (
D; E =
Establishing Daily Routines
C = -
; % [ K]
!
e F * C-C™% =$%!
G v A
A 4 3 F
* 0 A 3
* CH ZA?"C AC-C"% . > !
Expose B %
Travel Party
Action Plan
: i $
> ?=C
: $
%
%

IIIIC= $ C<%
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Stepl-"* " 0

Step2- 3 5 -%5 7

C-C"%=%%
Step3-C

5 73 %

>
Step4-A - )A )
Setting Goals

The First Goal is MAKE a LIST OF 20 People @ =

0 !

The Second Goal is to get to your Power Team.

1 $ & 1 6 %
6 1 , 6§
+ 7/ 6 3
/;C" C$"" > CH > 1%
% C -."CC
4 J
/
*

D 6 3
23 + 213 IE .

1 6 3 K

Get Crystal clear on what you want to accomplish, you must have a definiteness of
purpose. A #
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I will make my list of 20 people and give a copy of to my sponsor within 24 hrs.

| will load 100 people into my ATM ( $ "
, 7 (Send out travel flier once a week to your database)

I will spend an hour going through my back office to became familiar with all the info available

I will expose my opportunity to 5 people per day or 20 people this week
I will invite 10 people to the weekly meeting.

Set a date when you will have a travel party and how many people you will invite.

% ' reward yourself

% +

I s - %, write your goals out on paper & review them daily,
A - #1f you aim at nothing, guess

what you will hit?

Step 68 =
Step 7 -
" < # Make sure you know how to use the ATM
$ [ B ] > % &

Above ail else: If you need help, ASK FOR IT.
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5 Keys To Success

e Value Others - L

e |nvestin Yourself -
D " E > - “Making It Happen — Zero to Hero” by
Leon Muhammad- The Freedom Coach $AS !

e Take Responsibility -

e Sacrifice -

e Dream BIG and Stay Positive! = |

5 Ways to Plug In

Your Sponsor - % %

Travel Party —

Training/Conference Calls -

* CRTA event $ A
!

Local Events -

Company RED CARPET TOUR and Conferences -
>
> +
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5 Beliefs to Make You Unstoppable

3 Develop a belief in the PRODUCT
> C$ /= !;

23 F
Cruises alone
% @
< /A
>?""@C* />C 1?2 )
>/

0 Develop a belief in the COMPANY.

1 Develop a belief in the INDUSTRY. 5>

>
> .
Develop a belief in OTHERS.
@ ?
+ @
%
4 Develop a belief in YOURSELF.

$ (

( (
/ 4 %

1<

5 Things a New Person Must Do

e Get Mad / Get Excited —

*

e Investin Your Education / Training -

%

e Need To Go To Work -
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Never Give Up, Never Give In, Never Ever Quit -

% 3 J

/ (+
%
e Tell Your Story -
(Facts Tell, Stories Sell.)
D EB
| - N N
!
Exposure
L
K # * + +
C* C-C"% .>
§
*
$
Mz * G
$
§
% A \
Take Massive Action to get Massive
Results. $ F
1
GG 212-990-6138 5 minutes, - 4B80::B: : 480::B: 9 7

@ CH
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Travel Enthusiast Sample Letter

= 00000000004
7
*
1 :
5 7
* 0:
A
% >
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Warm Market Emails

Subject heading: "Look what | found!", “From a friend!”, Need Your Opinion!”, “Like to
Travel, Need to Save on Taxes, and Make Additional Income!” ( pick only 1 subject
heading)

5 7 + ( * *

5/ 7

Any of the above the scripts can be used for you to meet your prospect and do a presentation in
their home, at lunch or over the internet from your personal web-site or the corporate site.
Practice with someone at first until you get comfortable. Record yourself and play it back and
keep working on it.
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Sending Tapes, Videos, CDs etc.

% =(

B/ "8

Here is an example for local warm market:

Buy the way statements )= M)B B)$
M) What is it?
5 G = == P7 5 7
+ ( !
A ) 5 G = =-= P7
)
A 5 G = =-= P7
/ 5 G = =-= P7
)
)
5 =
383 3 3

M (Wait For Answer-WFA)
):
M) (Always ask for referrals- Team Policy)

)
M) )
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When to Do a 3-way call:

( + $F C*

* turn off the TV

Plan the next days schedule so you always have a game plan for the coming day.

Live Conference Calls

<
5 >7
$ EVERYDAY
Monday through Saturday 12:00 pm CST 616-347-8000 233070#. $
"3, EVERYDAY Monday Through Saturday 1:00 pm CST

616-347-8000 2330704#.
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Make sure you schedule an appointment to follow up after the call.

+ 1
= +
1
+
Online Presentation
/ L
(If possible view presentation with them) $
+
+ % 1
+ (
Two-On-One Presentation
$ B B 5 7
5 7
B B
$ 5 7
+ C 5 7
B B F
+
(
B B
+ 5 4 7
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Home Meetings/ Travel Parties!
1

) / ) )< ) %
. Tell them you are limiting it to (whatever number you
choose) and you need them to RSVP to make sure you don't over-invite. %

? t Hello 5 7, thisis 5 7and I'm
calling to invite you 5 L 7to my new business Grand Opening Reception this
5 Tevening at5b 7at my home --5 7. 1 am limiting this to 5
7 people and have arranged a special guest speaker -- so come a few minutes early so you

won’t miss anything. Do you think you'll be able to make it? ( It's a
surprise and | don't want to ruin the surprise, that is why we are having the reception. If you can't
come, | will call you afterwards and fill you in. 5=/ >/

- 7 If they can come, ask them to bring something -8
5 * 7
If you get an answering machine * # Call me at5 7
as soon as you get this message to let me know that you’ll be there!
& DDarn, | really wanted you to be there. Look, |

have quite a few people to get back to...let me call you after the Reception to schedule a time
when | can fill you in”

1 “I'm calling to get your
RSVP to my Grand Opening Reception this (day) - | need a head count for planning purposes. Oh,
and it would be helpful if you could pick up that bag of ice (or a bottle of coke...) on your way
over.”
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Have a Grand Opening Travel Party !

To expose your friends to the fact that you own a Travel Agency and can show them how to save
money on their travel. If you just paid $30,000.00 to buy a travel agency, how big would your
Grand Opening be?

Just because your YTB agency cost a lot less doesn't mean you shouldn't treat it the same !

3 Setupa A
/
0 You'll want R - (5
= A B G 23 T .
1 Youcan B R )
)5 7

/

You should make a list of 100 people you are going to invite. After contacting all 100, about 30 will
tell you they will be there....most of them will be lying ! Not on purpose, but because "life" will get
in the way...their Aunt is in the hospital, their baby is sick, they had to work late, their car broke
down, etc. You can count on about 10 of the 30 "confirmed" guests to show up, so if you want 20
guests, you will need about 60 confirmed ! Make sure to call them all again the day BEFORE your
Grand Opening to "reconfirm" (so they haven't forgotten about it)

: Make sure - =-=

4 Make sure R
6 Invite people 1 S
8 Tell them B** - §

9 Tell them to $< ;7 $NA

P - ’ & * = *
Make sure 0 1 >
@
3 Hand out the Travel Survey F - 5

—_= 7
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33 Starting the PresentationS$ D !

30

ME A
?">/FF .C=-=" _ $F C" .C " C%$>=Q@CE/"C .C /' C>A%$ />
- F m

BBBBBVWWhen you finish , call your PowerTeam leader or “expert” and they will
tell your guests: "We find that people usually fit one of four categories when they watch the
presentation:

1) They love the vacation and travel perks

2) They want to save money on their taxes

3) They are interested in making some extra income
4) Or, they want all three of these benefits!"

Otherwise you ask them what they liked best about what they saw and heard. Your Sponsor or
Upline will try to help you every step of the way. You may receive Flyers to promote the party
and Travel Surveys the guests can fill out and receive their FREE getaway.

DVD / Video

A I'dlike to
get that to someone else in a couple of days so could you watch it and get it back to me.

Have you had a chance to watch it?
What did you like most about it?

| can let you keep it for another day if you will promise me you'll watch it.

(
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CONFERENCE CALL SCHEDULE

Monday Tuesday Wednesday Thursday Friday Saturday Sunday
New Reps Corporate Ladies Only Travel Training Leadership Call
30¢#
Getting Started Travel Training 33> A 81 " A A 33> A
8i1 A # A
641-595-
641-594-7505 641-594-7505 641-594-7505 641-595-7505 7505 641-595-7505
601340# 601340# 601340# 601340# 601340# 601340#
A
F
A F
A F $ *
g * A F A F A F A A F $ *A
A A $ *A A A A $ *A A A $ *A A A

Pre Recorded Message: !

212-990-6138 — 5 min. Sizzle Call. - 4B0::B: 94T1 A GG

Please go over this information daily until it sinks in. %

D @ *E"" % @

- * '

6 2

Leor: Mubiammad “Ihe Freedem Coacl

“Free Yourself... And Your Dreams Will Follow!”
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RECRUITING STATEMENTS: BY THE WAY
(How to Invite to a Meeting)

(Choose 1 or 2 questions below)
e Are you a business-minded person who keeps your options open?
e Do you like to travel, have fun and make money?
e Do you need to make extra money, $500-$1,500
e Are you looking for a part-time job or a career change for the right money?
e  Would you like to learn how to start and run your own business?

Doing What? It is a business briefing, which shows you how to travel, have fun, make money and get
out of debt. (Key Phrase) Would you mind being my personal guest? The briefing is Tuesday at
7:00pm., business attire is required and it’s by invitation only. I can reserve you a slot, but we have to be
on time.

(Closing Statement)
What time is best to pick you up 6:00pm or 6:30pm. Please choose a designated location to meet as close
to the office as possible.

What is it? There is a three-step process
1. Attend the business briefing for an overview
2. If interested, a manager will schedule a one-on-one interview
3. If you qualify, then you will begin training

(Closing Statement)
What time is best to pick you up 6 or 6:30pm?
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b

Be brief (sense of urgency)

Add value (benefits — what’s in it for them)
Take away (law of scarcity)

Schedule it (confirmation)

How to Invite and Recommend

Call should be 30 seconds to 1 minute maximum

You are not calling to do a presentation

You are a professional introducer and invited

You are only calling to collect a decision — yes or no only and move on

Rep:

Prospect:

Rep Response:

Rep Response:

Prospect:

Rep Response:

Phrase That Pays

If you could earn $2,000 - $3,000 a month using the internet, would you like to
know? (Be quiet, wait for answer, pause) (WFA)

What is it about? How does it work? What are you into now?

I don’t know, but what I do know is this. There is a lady/gentleman (use only 1)
that is one of the smartest, talented and excited people I know who is helping
people to earn $2,000 - $3,000 a month, plus I'm new. I would like for you to get
the full benefit and help me out. Will you attend this briefing/conference
call/webinar/dinner/pot luck/ etc... (use only 1). I only have room for 3 people
with more people to call.

(WFA)
Give details for call/webinar/dinner/pot luck/etc...that you are inviting them to.
Exactly what is this?

Call me back later, I have to go. (hang up now)
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SETTING HOT APPOINTMENTS
(People You Know, KT-{kitchen table in a home})

* Your success is depending on you following the system and staying coachable (Don’t try to
reinvent the wheel)

e To answer any questions, refer back to “Closing Statement”

e Stick to the script

e Must have the numbers working for you - your goal is 3-4 Kitchen Table (KT) interviews per
evening and always overbook (i.e. 6:00p/6:30p, 7:00p/7:30p, 8:00p/8:30p, etc.)

e SetKT’s1hrto 1’ hrs apart

e No one legged KT’s (must have both people, husband and wife present)

= No group presentation unless it is in a controlled environment (i.e. Church, YMCA, Job, etc.)

e When setting appointments always use the “ish” (i.e. sevenish, about or between — 8:00 or 8:15,
7:00 and 8:00)

e Don’t schedule an appointment over a weekend or 7 days (they will forget!)

May I speak with , (recruit)
How are you doing , wait for answer (WFA)
I’m calling to ask you to do me a favor (WFA)

I am in a leadership/management training program and I have to see 10 presentations done and all I need
to do is schedule 3 more, it takes about 20-30 minutes

(Closing statement)
Would Wednesday at 6:00p be good or would 6:30p be better (WFA)

(What is it?) It’s about working part-time traveling, having fun, making money and getting out of debt.
I’m in training and my trainer will go over the information with you when we get there

(Power Statement) You will help me, because if you ask me I would help you (WFA)

Thanks for helping me out, I need to set a few more appointments and don’t forget to write down the date.
I will be bringing my manager with me so please make sure you’re both there. My credibility with my
field trainer is important. Thanks again for your help, I really appreciate it!

(To Confirm)
I will see you on (day) at (time)
I will call you later/okay? (hang-up!!)
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REFERRAL SETTING APPOINTMENTS

A) Credibility B) Curiosity C) Educational D) Personality

Call referrals within 12-24 hours

Always use referrals name during presentation (min 4 times or more)
Be excited and enthusiastic

Set appointment and move on

Stand up and make appointments

M

May I speak with (WFA)
How are you doing (WFA)
Are you busy (optional) (WFA)
I’ll just take a minute of your time, if I can (WFA)

I met with (ref) on (Day/Date/Week) and

(ref) gave your name as a reference and said you are one of the
S.T.E.A.M. (Smartest, Talented, Excited or Enthusiastic, Ambitious, Money Motivated) people
she/he knows. (WFA). I went over some educational information with (ref) on
tips on ways to travel, have fun, make money, save money,
get out of debt and receive a better value on taxes. (Ref) said
that the information was good. He/She wanted you to hear the information and that ou were one of
the S.T.E.A.M. people she/he knows. (WFA)

SET APPT. I need to know what time today or tomorrow I can stop by and go over the
presentation with your family.

How about (day) at (time) or will
(day) at (time) be better?

Presentation takes only about 20-30 minutes (optional) (SET APPT)
It does not cost anything for me to go over the information (optional) (SET APPT)

I can drop off some information and explain it so you can look it over (optional) (SET APPT)

Address
Phone

Could you please make sure that your husband/wife will be home.

Thank you, I will see you on (day) at (time) (hang up)
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CHARACTER REFERENCE SCRIPT

Hi, . This is . You don’t know me, but I’m

calling regarding

Do you know ? Great! is in the hiring process with our

company and he listed you as a character reference. 1’d like to ask you just a couple of quick

questions, if you don’t mind. WFA

How long have you known ?

What can you tell me about his people skills?

We’re in the travel industry and we plan on advancing large sums of money. Do you

feel that he/she is someone who is honest and has a high degree of integrity?

If you had your own business, why would you hire him/her?

That’s great! Thank you so much for your help,

By the way, if we decide to hire , he’ll need to go through training with us. He’ll

need to learn how to give group presentations as well as individual ones. If we do hire him, would

you be willing to help him with some practice presentations during his training? WFA

Great! Thanks for your time. Good-bye!
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PROFILE OF A NEW PROSPECT

3 )/ *4 Yy 1/ 0 4
A. Look for people who want to earn extra income.
B. Recruit people who want it and not need it.
C. Don’t look for people to sell.
D. Be selective and qualify your prospects.

(See “How to Win Big” on team website.)

E. Stay in a good market. (5 points of marketability)
1. Age 25-45
2. Married
3. Children 13 and under
4. Employed
5. Own a home

S.ILL.V.A. (5 points of credibility)

1. Knows pouse first name

2. nvited them to your home

3. Known onger than 6 months

4. S$isited their home

5.  ssisted you in any way (see Stack the Deck Top 25)

+ LA J O
When you meet someone focus on:
1. Entrepreneurial, Freedom and Travel Buttons
2. Customer Button

They are quick to jump to conclusions.

They are skeptical.

They procrastinate — the spirit is willing, but the flesh is weak.
They dream of success and wealth.

They are curious.

They don’t think they can sell.

They don’t like salespeople.

They don’t believe 100% in themselves.

They would like to be their own boss.

10 They would like to have a business of their own, but..
11. They all doubt that they ever could or will.

DN L AW~
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UNDERSTAND OUR MARKET

Over Age 25
Married
Children
Own a Home
Full-time job
Healthy

S

Each one of the categories is worth 1 point. During your field training, make sure you only see 4-6
pointers.

Working in the right market is critical t your success. If you work in the right market, you will make
money and build a solid business. If you work in the wrong market, you can work your behind off and
never make any money.

COMPLETE YOUR FAST START PROSPECT TRAINING LIST

The better organized you are, the more efficient you will be when you sit down to make calls.

Write down EVERYBODY you know. These are people you will see during your training and on your
own after you are trained.

Do not make the mistake of leaving people off your list because you don’t think they will be interested.
Show everybody the opportunity and let each person make up his/her mind just like you did.

Give your training manager a copy of your list. This will help you and your manager communicate about
whom you are seeing during your field training.

Hopefully, you will want to help these people whether you are working in the travel business or not. If
you should quit before you see all the people n your list, we will attempt to contact them in the future.

Use the memory jogger to help you remember people you may have forgotten to include.

*(Hint to building a business) Stay plugged into the system, recruit 3-5 directs & build 4-6 deep.
Complete, duplicate, and transfer this process continuously until you are financially independent.

*(Hint to making money) Be good in all area of products, but master ONE at a time.

*Must complete all the time on all the levels, win something, and start a winning tradition.
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NAME

FREEDOM TEAM APEX TOP 25 SHEET

“Stack The Deck Process

NAME

ADDRESS

PHONE

PAMZEOMZOD
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45
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90-100 A LIST
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60-70 D LIST

59-LESS

TOTAL
POINTS
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FREDOM TEAM APEX TOP 25 SHEET

“Stack The Deck Process
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“Stack The Deck Process
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THE FOLLOWING EXAMPLE HAS BEEN USED BY MANY SUCCESSFUL RTA’S TO HELP
THEM ORGANIZE THEIR TIME.

TIME ORGANIZER

Name:

First Time
Appointments

Opportunity
Meetings

Travel Parties

Week of:

RTA’s

$$$ Recruits
(IMR) &
follow-
ups

Time

Monday

Tuesday

Wednesday

Thursday

Friday

Saturday | Sunday

6:00AM

7:00AM

8:00AM

9:00AM

10:00AM

11:00AM

NOON

1:00PM

2:00PM

3:00PM

4:00PM

5:00PM

6:00PM

7:00PM

8:00PM

9:00PM

10:00PM

11:00PM

MIDNIGHT
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FREEDOM TEAM APEX
FREEDOM SHEET

! H

I commit to completing my FREEDOM items of:
RTAs

_ Guests at Opportunity Meetings

- %.

—  Bonuses

——— Conference calls

——  Check my voice-tel per day

Team Goal:

My reward will be:

My sacrifice will be:

Print

Signature Date

Witness Date
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WORK SCHEDULE FORM

Name: Date:

How many days/evenings per week are you going to work?

One day/evening per week
Two days/evenings per week
Three days/evenings per week
Four days/evenings per week

Five or more evenings per week

What will be your workdays? What will be your Travel Party days?
________ Monday ________ Monday

_ Tuesday _ Tuesday

____ Wednesday ____ Wednesday

_ Thursday _ Thursday

~ Frnday _ Frnday

_ Saturday _ Saturday

____ Sunday ____Sunday

Why do you want to work part-time/full-time?

How much do you want to make?

What are your plans for the part-time/full-time income?

RTA Name Date

Power Team Leader Date
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